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WILLIAMS

Safe Harbor SCOTSMAN

Forward Looking Statements

Thispresentationcontainsforward-looking statementswithin the meaningof the U.S PrivateSecuritied.itigationReformAct of 1995and Section21E of the SecuritiesExchangeAct of 1934 asamended
Thewords & S & (i A Yol SIESLASEHGVEAER O IS i SEPE NS @ ILA &/ B¢ ¢ SoyYR-E&B4\ 6 & K 2 duid Ridtions of these words and similar expressionsidentify forward-looking
statements,which are generallynot historicalin nature. Forwardlookingstatementsare subjectto a number of risks,uncertainties,assumptionsand other important factors, manyof which are outsideour
control, which could causeactual results or outcomesto differ materially from those discussedn the forward-looking statements Although Williams Scotsmanbelievesthat these forward-looking
statementsare basedon reasonableassumptionsijt cangive no assurancehat any suchforward-looking statementwill materialize Important factorsthat may affect actual resultsor outcomesinclude,
amongothers, our ability to timely satisfyor waive the conditionsthat must be timely satisfiedor waivedto closethe ModSpaceacquisition our ability to integrate assetsand operationsthat we have
acquiredrecently,or that we will acquirein the ModSpaceacquisition our ability to managegrowth and executeour businesgplan; our ability to realizesynergiesdentified in the ModSpaceacquisition,or
to realizesuchsynergiesasquicklyasexpected our estimatesof the sizeof the marketsfor our products the rate and degreeof marketacceptanceof our products the succes®f other competingmodular
spaceand portable storagesolutionsthat existor maybecomeavailable our ability to raisethe capitalrequiredto financethe ModSpaceransaction,includingthe committed debt financingsecuredby the
company rising costs adverselyaffecting our profitability; potential litigation involving our company general economic and market conditions impacting demand for our products and services
implementationof tax reform; our ability to implementand maintain an effective systemof internal controls and suchother risksand uncertaintiesdescribedin the periodic reports we file with the
Securitiesand Exchang€ommissiord & { %rdmetiine to time (includingour Form10-Kfor the yearendingDecembel31, 2017), whichare availablethroughthe { 9 /ER@ARystemat https://www .secgov
andon our website Anyforward-lookingstatementspeaknly at the date whichit is made,and WilliamsScotsmardisclaimsany obligationto update or reviseanyforward-lookingstatements whether as
aresultof newinformation, future eventsor otherwise,exceptasrequired by law.

Non-GAAP Financial Measures

This presentation includes a n@AAP financial measure (Adjusted EBITDA) for both Williams Scotsman and ModSpace. Wilkamas) $etieves that this neBAAP measure is useful to investors for twc
principal reasons. First, Williams Scotsman believes that this measure assists investors in comparing performance svepwoeii@iperiods on a consistent basis by removing from operating results th
AYLI OO 2F AdSya (GKFG R2 y2i NBFfSOG O2NB 2LISNI (Ay3 LdBtBreaNdimayagefhdnt t§ L5048 parfia@rmaindé andl mag SubjedAde 7
limitations described below) enable investors to assess the performance of Williams Scotsman and its peers, includinge MtiiSpasGAAP measure should not be considered in isolation from, or as
alternative to, financial measures determined in accordance with GAAP. Williams Scotsman may calculate Adjusted ERifiyAtfifeModSpace, and therefoee2 R { LJIndD-&A%® financial

measure may not be directly comparable to a similarly tited measure of Williams Scotsman. For reconcil@t®iRdf LIndd-SQ &t Y SIF adzNBX &S S -Diw StO 2aySOAa deNFIGAER
Appendix of this presentation.

Additional Information and Where to Find It

Additional information about Williams Scotsman can be found on its investor relations webkitesat/investors.willscot.com
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Brad Soultz

President & Chief Executive Officer

Served as CEO & President of Williams Scotsman since January 2014

Previously Chief Commercial and Strategy Officer at Novelis

Held various general management positions in North America and Europe with Novelis and Cummins

Tim Boswell

Chief Financial Officer

A Served as CFO of Williams Scotsman since October 2015; has held various business development roles since
Tl joining in 2012

| A Previously held positions in private equity at Sterling Partners and Banc of America Capital Investors




WILLIAMS

Continuing Transformation of Williams Scotsman SCOTSMAN

Creates Industry-Leading Specialty Rental Services Provider

A Strategic and financially compelling deal
A Leverages Williams Scotsmands exi stin
estimated $60 million of cost synergies
Createsmulti-ty ear growt h opportunity by expa
AReady To Worko temporary space sol ut

A

A Expected to be accretive to earnings in 2019

A Purchase multiple of 6.6x Adjusted EBITDA inclusive of forecast cost
synergies and tax attributes?

A Focused integration strategy
A Proven model of success

T Tyson tuck-in acquisition closed and systems integrated in 3 weeks
T Acton large regional acquisition system integration completed in ~4 months

A Planning already underway
A AiCustomer Firsto focus at every step

1 Based on closing price of $12.15 per WSC Class A share as of June 21, 2018, Mo d S p a Adusiesi EBITDA of $106M for the twelve month period ended March 31, 2018, and assumed net present value of favorable tax attributes expected
to be acquired by Williams Scotsman in the transaction. Adjusted EBITDA is a non-GAAP measure based on the definition under Mo d S p a areelibagreement, defined as net income (loss) before income tax expense, net interest expense,
depreciation and amortization adjusted for non-cash items considered non-core to business operations including net currency losses, goodwill and other impairment charges, restructuring costs, non-cash charges for stock compensation
plans, and other non-recurring expenses. See Appendix for reconciliation to GAAP metric.



Executing on Strategic Transactions and Driving Organic Growth SCOTSMAN
[ Recapitalized \ [Delivered Q4 Adj.\ [ Delivered Q1 \ [Year over year Adj\.
Company and EBITDA up 19% Adj. EBITDA up EBITDA Growth
closed Business YoY Organically 32.5% YoY Accelerating in Q2
Combination
with Double Eagle SCOTSMAN | SCOTSMAN | SCOTSMAN |

\ Nov 2017 j \ Dec 2017 j \ Mar 2018 j \ Jun 2018 j

Advancing Wi lliams Scotsmanos

[Acquired Acton\ [Tyson Acquired\ [Acton Systems\ [ Announced \
and Fully Integration ModSpace
Integrated Completed Acquisition
7\ ACTON _ C g
mosis Tysonzm avagren ModSpace
\ Dec 2017 j \ Jan 2018 j \ Apr 2018 j \ Jun 2018 j
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Transaction Terms

WILLIAMS

SCOTSMAN

Consideration

Transaction
Multiples

Approvals /
Closing

A Williams Scotsman to acquire Modular SpaceHo | di ngs, | nc. |prilatdo d Sp a
shareholders for enterprise value of approximately $1.1 billion?

A Subject to customary adjustments, purchase consideration to include:
$1,063,750,000 cash
6,458,500 newly issued shares of WSC Class A common stock

Warrants to purchase 10,000,000 shares of WSC Class A common stock with an
exercise price of $15.50

LTM 3/31/2018 Adjusted EBITDA? multiple of 10.4x inclusive of anticipated tax benefits

LTM 3/31/2018 Adjusted EBITDAZ multiple of 6.6x inclusive of anticipated cost synergies
and tax benefits

Expected to close in the third quarter of 2018

Subject to customary closing conditions

1 Based on closing price of $12.15 per WSC Class A share as of June 21, 2018 and assumed net present value of favorable tax attributes expected to be acquired by Williams Scotsman in the transaction.
2 Adjusted EBITDA is a non-GAAP measure based on the definition under Mo d S p a @eslibagreement, defined as net income (loss) before income tax expense, net interest expense, depreciation and amortization adjusted for non-cash items
considered non-core to business operations including net currency losses, goodwill and other impairment charges, restructuring costs, non-cash charges for stock compensation plans, and other non-recurring expenses. See Appendix for

reconciliation to GAAP metric.



WILLIAMS
Compelling Transaction Rationale SCOTSMAN
Strategic Financial
V' Enhances market leadership in highly attractive specialty V' Over $1 billion of combined revenue and approximately
rental sector with over 160,000 rental units serving a $330 million of combined post-synergy Adjusted EBITDA
diverse customer base all across North America expected?
V' Highly complementary to Williams Scotsman business V' Accretive to earnings in 2019

Diversifies end markets and customer base V  Substantial, readily identifiable near-term actionable cost

Results in more balanced asset portfolio synergies

Enhances branch network Approximately 80% of expected annual cost synergies of
$60 million to be actioned and in the run-rate by the end of
V Provides customers with greater ac¥ss to AReady To

Wor ko solutions on a much | arger scale o _
V  Incremental upside from revenue synergies including
V' Strengthens product and service offering for key crossssel | and expansion of fReac
customers offering across acquired fleet and customers

V Transaction consistent with WiV | Presantval®eoiekpscied taxjpenefisexceedsSs imilion
priorities of driving growth and achieving measurable _ _ _ _
shareholder value creation through acquisitions VvV Strong free cash flow profile enabling rapid deleveraging

Significant opportunity to build scale and accelerate expansion of Williams

Scotsmands AReady To Worko temporar

1 Combined revenue and Adjusted EBITDA as of the twelve months as of March 31, 2018 including cost synergies from Acton and Tyson, and $60 million of estimated synergies for the ModSpace acquisition. Adjusted EBITDA is a non-GAAP
measure, defined as net income (loss) before income tax expense, net interest expense, depreciation and amortization adjusted for non-cash items considered non-core to business operations including net currency losses, goodwill and other
impairment charges, restructuring costs, non-cash charges for stock compensation plans, and other non-recurring expenses.



WILLIAMS

Transformational Value Creation Opportunity SCOTSMAN |

Newly Expanded Footprint Attractive Pro Forma Purchase Multiple

ModSpace is aleading modular space and portable storage specialty

rental company providing solutions across the US and Canada $ millions burch
urchase
A Revenue of $453 million, net income of $18 million, and Adjusted Multiples
EBITDA? of $106 million for the twelve months ended March 31, 2018.
_ . . o Target Adj.
I Strong focus on Leasing & Services revenues similar to WS EBITDA 2 10.4x
A 80 branch locations in North America (65 US and 15 Canada)
A Fragmented customer base with similar average lease durations to WS
A > 64,000 modular space and portable storage fleet units complementary A Branch/HQ / Sales
to WS fleet Consolidation
S COSt 4 Real Estate (3.8x)
YNEr9I®S &' Other sG&A

1 Original Equipment Cost of ~$1.3 billion

ModSpace Significantly Expands Asset Basel

WS Fleet Composition (NBV
I e Campesin. GBW] sy 165 6.6x

Fleet size: ~97,000 Fleet size: ~64,000 Adj. EBITDA
Other Modular
Portable Storage Space Portable Storage
Other Modular 4% 2% 30
Space

15% Classrooms

8%
. Mobile and . 3
Classgooms Mobile and Sales Office Commercial A Cross-selling VAPS
6% Salessggfnce 3204 Convergence A Organization-wide focus on
. commercial excellence /
Complexes
Complexes 53%
36%

1 Percentages reflect proportion of rental fleet NBV, excluding VAPS, as of March 31, 2018 for Williams Scotsman and as of May 17, 2018 for ModSpace.
2 Adjusted EBITDA is a non-GAAP measure based on the definition under Mo d S p a areglibagreement, defined as net income (loss) before income tax expense, net interest expense, depreciation and amortization adjusted for non-
cash items considered non-core to business operations including net currency losses, goodwill and other impairment charges, restructuring costs, non-cash charges for stock compensation plans, and other non-recurring expenses.

See Appendix for reconciliation to GAAP metric.
3 VAPS represents value added products and services.



WILLIAMS

Substantial Cost Savings Opportunities SCOTSMAN

Cost Savings Opportunities Potential Cost and Cash Flow Synergy Upside

$60 million of identifiable cost synergies Efficient use of consolidated footprint

Branch scale efficiency

Logistics optimization
Other

SG&A .
Sourcing & procurement

Repair & maintenance strategy

< < < < < <

Branch / HQ /
Sales
Consolidation
60%

Further fleet optimization

Real Estate
Consolidation
16%

Expect to capture ~80% of synergies by year-end 2019 with expected cost to achieve of

$42 million partially offset by $30 million of expected real estate proceeds




VAPS Expansion Will Create >$125 Million Revenue Upside

Potential Over Next 5 Years

WILLIAMS

SCOTSMAN

VAPS Future Revenue Potential

$ millions, assumes all units on rent

$44 L $25 i

Williams Scotsman Acton

Q1 2018 VAPS Monthly Rate
12 41 42 95

Incremental revenue over

next 3-5 years as average

rates converge to current
delivered rates

$69

ModSpace

Acton ModSpace

WS Legacy |
|  USLTM
| Delivered Rate !
Average Monthly Rate / Modular Space UOR

WS Legacy

B Lift to current WS Legacy average rate
[ Further lift to current WS Legacy delivered rate

# of modular space units on rent (®00s) $ millions upside vs. current VAPS revenue

Historical Progression of Williams Scotsman Legacy Q1 VAPS Rate

23% /
CAGR $138
/$83 $95

Monthly $ / UOR

$106

V'  Over $90 million
Revenue uplift as
ModSpace and Acton
units turn over and are
replaced on rent with
WS VAPS offering

1 Over $40 million
additional uplift as
Wil l i ams
units on rent at older
rates turn over at
current delivered
rates

V Margin upside as
ModSpace and
Actonds VAPS
converge to Williams
Scotsmano6s ¢
VAPS margin based
on in-house VAPS
offering vs. third-party

$66 model
- .
2013A 2014A 2015A 2016A 2017A 2018YTD
1 Represents LTM March 31, 2018 VAPS Average Monthly Rate / &kouliogtheActos pcguisibonUni t Delivered for Williams Scotsmands US busine:sl'(s)

Scot

m

ur



ModSpace Overview i Stable Revenues of ~$450 Million and

Adjusted EBITDA of $106 Million3

SCOTSMAN
\-li
Key Highlights Diverse End Markets Mod

\/  Large privately held provider of office trailers, portable Revenue by End Market!

storage units and modular buildings for temporary or G t

permanent space needs in the US and Canada Heaggcare ovirc;omen

0
. . Educati i

\/  Fleet of >64,000 units supported by 80 sales and service u;;) on Colmg"erc.""}'

locations across the US and Canada & ”53‘12”""‘

Oil & Gas

\/  LTM March 31, 2018 Revenues and Adjusted EBITDAS3 of 15%

$453 and $106 million
V'  Provides turnkey facilities including design-build services,

comprehensive site services, and value-added products
V' Manages the i nd-hossemghitecturhlar gest i n Construction

design and construction services team 23%
V Optimizes operations and cost structure with own

integrated manufacturing and refurbishment facilities

Extensive Branch Network in US and Canada

@ ModSpace Locations

Comprehensive Specialty Rental Fleet Offering

L . —
Portable Fleet Mix in units (>64,000 units)

Storage
Other Modular 11%
Space

5%

Mobile and
Sales Office

33%
Classrooms

10%

Complexes
41%

1 Based on management estimates as of December 31, 2015.

2 As of May 17, 2018.

3 Adjusted EBITDA is a non-GAAP measure based on the definition under Mo d S p a areglibagreement, defined as net income (loss) before income tax expense, net interest expense, depreciation and amortization adjusted for non-cash items
considered non-core to business operations including net currency losses, goodwill and other impairment charges, restructuring costs, non-cash charges for stock compensation plans, and other non-recurring expenses. See Appendix for
reconciliation to GAAP metric.

11



Combination Creates North Amerp 0
Rental Services Provider SCOTSMAN |

WILLIAMS Co> Combined

SCOTSMAN ModSpace Business

# of Branches 106 80 ~120?

97K Total Units 64K Total Units 161K Total Units

17@3
Fleet Size >41MM sq. ft >36MM sq. ft >77MM sq. ft

2018E Revenue $560 1 600MM $453MM $1,0137 $1,053MM

2018E Adj. EBITDA? $165 - $175MM $106MM $338-348MM

- g g

Diverse Product Portab!e Storage Mobile/Sales Office Classrooms
Portfolio

VAPS Complexes

1 Net of planned branch consolidations. 12
2 Combined business 2018E Adj. EBITDA includes $60 million and $11 million of total ModSpace and Acton/Tyson synergies, respectively. Note that $4M of the Acton/Tyson synergies are expected to be realized in 2018 and are included in the Williams Scotsman
2018E Adj EBITDA of $165-$175 million. Adjusted EBITDA is a non-GAAP measure defined as net income (loss) before income tax expense, net interest expense, depreciation and amortization adjusted for non-cash items considered non-core to business operations

including net currency losses, goodwill and other impairment charges, restructuring costs, non-cash charges for stock compensation plans, and other non-recurring expenses. ModSpace estimate equal to Adj. EBITDA for the twelve months ended March 31, 2018. See
Appendix for reconciliation to GAAP metric.

3 Fleet size as of March 31, 2018 for Williams Scotsman and as of May 17, 2018 for ModSpace.



Attractive Recurring Revenue Model With Diverse End

Market Exposure

WILLIAMS

SCOTSMAN

WILLTAMS

SCOTSMAN

Revenue by End Market!

ModSpace

Combined
Company

Go v 0 t—PRddblthcare
Education 6% 1%

Energy &

Go v 6 t——Healthcare
Education 5% 3%

Go v 6 t [2Hgalthcare
Education 5% 2%

Construction Energy &
Naté olZes. Oil & Gas 23% Nat. Res.
15% 11%
Construction Construction
43% 34%
Commercial Commercial Commercial
& Industrial & Industrial & Industrial
40% 53% 46%
Revenue by Service?
Delivery & Service Service /
Installation 28% Delivery &
20% Installation
24%
Rental Lease / Rental
VAP Loase 46% 51%
VAPS
VAPS 10%
8% °
New & Used New & Used New & Used
Unit Sales Unit Sales Unit Sales
13% 18% 15%

1 Based on management estimates as of December 31, 2015 for ModSpace and actuals for the quarter ended March 31, 2018 for Williams Scotsman.

2 As of December 31, 2017.
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Extensive Branch Network with Significant Overlap

WILLIAMS

SCOTSMAN

-

ANew locations will further expand
customer footprint

A65 overlapping locations
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Standalone Williams Scotsman Markets
Standalone ModSpace Markets
Overlapping Markets
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WILLIAMS

Seamless Integration SCOTSMAN

Closing

i Obtain regulatory approval
I Expected close in the third quarter of 2018

I Begin integration planning

Integration

I Proven model demonstrated by recent successful integration of Acton / Tyson

I Coordinated integration teams led by Williams Scotsman and ModSpace management

I Combination will incorporate best-in-class operating procedures and talent of both companies

I Broad training and development efforts to instill safety-focused leadership culture

I Planned system and operational cutover

15



WILLIAMS

Purchase Price is Fully Financed SCOTSMAN

A To fund the acquisition, Williams Scotsman has secured committed bridge financing which includes

Amendment and expansion of its current revolving credit agreement to $1.35 billion with an accordion feature
allowing up to $1.8 billion of total capacity

$280 million senior secured bridge loan

$320 million senior unsecured bridge loan

A Permanent financing expected to include a combination of long-term debt and equity or equity-linked securities.
The timing of the permanent financing is subject to a number of factors, including but not limited to market
conditions

A The Company expects to meaningfully reduce its leverage through a combination of continued organic growth,
synergy realization, and free cash flow generation

Target leverage ratio remains at ~4.0x

16



Acqgui sition Advances Wil Il I ams [s&GMx

Combination expands our existing strategy over a larger fleet and more diverse customer base

9 A fReady to Workbo

Accelerates expansion of Willams Sc ot s man 6 s fi Roe aodfyf eTroi
across an expanded asset base

Broadens and diversifies revenue base

Better ability to serve key customers

9 A Scalable and Differentiated Operating Platform

Substantial, actionable and near-term cost savings by leveraging Williams
Scotsmandés existing operating platfor
Incremental upside from potential revenue synergy opportunities (VAPS)

Successful integration of two acquisitions since returning to public market

Visibility into Future Performance
Strong recent performance and improving leasing fundamentals

Expected to be accretive to earnings in 2019
3+ years embedded earnings growth driven by extension of VAPS offering
on top of ~30 month combined average lease durations
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